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BNH LAUNCHES FLEXIBLE PAYMENTS INITIATIVE  
Cash flow boost for PI Lawyers, and case failure allowance even built in

One of the UK’s leading solutions providers in the Personal Injury (PI) and associated sectors - BNH Associates - has launched a deferred payments initiative that is expected to be attractive to many PI law firms. Subject to status, BNH is assisting PI law firms by adapting to their financial requirements and structuring payments to make the overall customer service package as compelling as possible. An allowance for case failure can even be built into BNH’s client agreement, ensuring that the PI Law firm is 100% protected in the cash flow stakes.

Paul Bedwell, director for BNH Associates, said: “We are acutely aware that some PI law firms can be strangled by the current payments system, and it makes good business sense for us to assist wherever possible in making life easier for these organisations. We will be happy to negotiate individual, bespoke payment terms that exactly meet the requirements of your individual business activities. Contingency terms are also available.  

”There are dozens if not hundreds of players in the marketplace and it is a very confused picture. What we can say is that you will struggle to find an outfit as professional and as versatile as BNH, with the capability to provide a consistent, rapid response service across the UK in even the most remote areas.

”We are ISO 9001 accredited, members of the Claims Standards Council (CSC), and have a nationwide team of around 300 field representatives to respond in a consistent manner – from Southampton to Sumburgh and all points in between. Our field representatives’ team is made up of experienced, retired police officers, who are all then re-trained by us to our own exacting standards. This is backed up by a dedicated office-based IT and administration facility, ensuring smooth communication between the field and the end client. 

”The result is that we can help you turn round your cases faster and more efficiently, increase consistency of statement taking, etc, and increase your conversion rates – ultimately meaning you can offer your clients a better service whilst increasing your own profit margins. 
 





…/cont

”With the addition of our flexible payments initiative and contingency terms, we believe we have the most compelling offer in the marketplace and would be pleased to show any potential clients around our operation and answer any questions.” 

Formed in December 2002 by experienced retired policemen Paul Bedwell and Roger Hinchliffe – with over 40 years’ exemplary service between them – BNH Associates aims to satisfy a niche in the market for a professional, reliable partner in the Personal Injury (PI) marketplace and other related sectors. 
 


BNH has established an enviable track record for providing a professional end-to-end service for the Legal, Insurance and Financial Services sectors. Whatever your requirements in the field, BNH can improve your case turnaround times, increase your profits through higher conversion rates, and offer clients and their end customers a first class customer service. BNH are currently based in Holmfirth and due to move to purpose built new premises in Huddersfield in September.
 


For further information on BNH, visit www.bnhassociates.com or telephone Paul Bedwell or Roger Hinchliffe on 01484 680078.   
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